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What you are about to read was first put together as a bonus for the launch of Traffic 

Travis version 4.  

As you go through, you will learn seven completely different options for getting traffic to 

your website. 

We donôt go into fine details for every method (whole books could be written on any one 

of the techniques). Instead, our goal is to give you a solid grasp of the fundamentals.  

Rather than weigh you down with endless detail. We aim to give you enough knowledge 

to get off to a fast (and informed) start no matter the methods you choose to follow. This 

book will have you breeze past the first few steps in the learning process, which are 

always the hardest. 

If you enjoy this report, let us know. We love to hear back from readers. 

 

Warm regards, 

Mark Ling, and the team at Traffic Travis. 

 

 

 

  

mailto:support@traffictravis.com
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Top 7 Ways to Drive Floods of Traffic to Your Website 

By Mark Ling - founder of TrafficTravis.com 

 

The success of any website rests on one thing ï traffic. Online marketing starts and 

ends with the all-important question of how to get people to visit your site. The most 

successful marketers are always testing and learning new ways to get traffic to their 

websites. 

There are literally thousands of methods and techniques used by marketers and 

business owners to drive traffic far too many for one person to try them all. This is why I 

wrote this report, to share with you the 7 best methods I use to drive floods of traffic to 

my websites. 

Who Am I Anyway? 

For those of you that donôt know me, my name is Mark Ling and Iôve been a successful 

Internet marketer for the better part of the last 12 years. In that time, everything in my 

life has changed. I got married to my wonderful wife Michelle: 

 

And we had our first child, my son Benjamin: 
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I even got my dad into Internet Marketing ï at the ripe old age of 57. Heôs in his 60ôs 

now and he does quite well for himself in a variety of niches: 

 

Internet marketing has allowed me to do everything I love in life and to spend more time 

with the people I love. That alone makes it a fantastic opportunity and one that I 

wholeheartedly recommend to anyone looking to finally leave their day job behind. 

So, how did I get here? What breakthrough occurred 12 years ago to set me down this 

path?  

It was a friend of mine named Charlie and a website he built about Melissa Joan Hart.  
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Hereôs what happened. My buddy Charlie was experimenting with building websites. He 

created a site about Melissa Joan Hart, and a few days later got an email from ñThe 

One and Only Dating Networkò asking if he wanted to place a banner ad on his site. 

He would receive a 50% commission for any sales he generated, so Charlie created a 

simple banner ad that said something to the effect of ñGet a Girlfriend like Melissa Joan 

Hartò and within a few weeks, he started getting checks in the mail for about $50 every 

month.  

Now, that may not sound like a lot, but Charlie hadnôt done anything ï he had just 

created a simple website and placed a banner on it. One afternoon of work for $50 in 

his pocket every month.  

I was floored ï I wanted to do the same thing and soon enough I was replicating his 

success and then some, creating my own websites and making a ton of money on the 

side.  

I started creating my own affiliate websites in dozens of different niches, learning how to 

get higher search engine rankings, building funnels for email marketing and much more.  

 

As you can see, Iôve been pretty successful in the last 12 years. These are just two of 

many Clickbank accounts I use to generate income with my websites. Iôm not showing 

you these to brag, but to show you the kind of thing you can do if you put your mind to it 

and get a decent amount of traffic to your websites.  



Top 7 Ways to Drive Floods of Traffic to Your Website 

6 
 

Iôve even managed to parlay my success into television appearances in New Zealand 

promoting and talking about my Jamorama.com guitar site or my Rocket Languages 

learning products.  

 

Having an online business is a fantastic way to live the life youôve always dreamed of. 

Not necessarily one with million-dollar chateaus or fancy sports cars, but with the 

friends and family you love and the opportunities youôve always wished you had.  

Now, letôs take a closer look at how to start landing some traffic. 
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My Basic Money Making Formula 

Hereôs a little doodle I put together showing the simple formula I use to make money 

with my websites: 

 

This is the formula Iôve been using since 1999 to create websites, generate traffic, and 

build up my profits. Sure, there has been a lot of change since then, as new technology, 

new tools and new methods have come along. But through all that change, the formula 

at the heart of my business has remained the same. That's important.  

On the internet, there's always something new to learn and do. But if you look at the 

most successful businesses (online or off) you'll find that more often than not, they are 

the ones who have a simple plan, execute that plan well, and avoid distractions.  

Basically, I attract potential prospects to my website, put them into a 'prospect pleasing 

machine' where they receive valuable content (either through a blog or email 

newsletters) and then reinvest some of the money I make to build more websites and 

generate more traffic. Itôs a simple process, but boy oh boy does it work!  
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The key is knowing what to invest in (especially when it comes to traffic). There is paid 

advertising, Search Engine Optimization, product development, and adding more 

valuable content to keep your prospects coming back for more. If you get it right, you 

can begin to scale up very quickly and start making much more money. Get it wrong, 

and you'll be spinning your wheels.  

Traffic and Rankings at a Glance 

Let me show you a few of the things Iôve been able to do using this simple formula, both 

in Google rankings and in the amount of traffic I receive.  

Hereôs an example of my ranking in Google right now for the term ñdog aggressionò. 

This search term alone gets more than 27,000 searches each month and I appear in the 

top 5 results (sometimes as high as number 1 as these results change frequently): 

 

If you visit the site, you'll see it's simple enough. The layout is pleasing but basic and 

Iôve listed quite a few reviews for top dog training and dog aggression solving products. 

The key to its success is the value I give on the site and the traffic generating methods I 

use.  



Top 7 Ways to Drive Floods of Traffic to Your Website 

9 
 

Hereôs another site Iôve managed to do well with on Google. Itôs one of my relationship-

saving websites which as of writing appears at number 1 for ñsave marriage tipsò: 

 

This term gets more than 3,000 searches each month in Google and represents a very 

profitable niche.  

Ranking isnôt everything though. What about the actual traffic you can get using the tips 

in this guide? We can get a good idea of the total traffic a site gets by visiting Alexa.com 

ï the most popular and well known traffic ranking site on the Internet. 

Here's what Alexa.com has to say about a few of my websites: 

Salehoo ï I have an Alexa Ranking of 15,616 for this website (designed for wholesale 

supply and eBay/auction site users). Any site under 300,000 on Alexa gets a good 

amount of traffic. Any site with a ranking of under 100,000 is pretty darn good. After all, 

there are literally billions of websites so this represents the cream of the crop.  
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Traffic Travis ï Traffic Travis, the free software Iôve created to help Internet marketers 

research both SEO and PPC search terms, has an Alexa ranking of 8,648 ï even lower 

than Salehoo. This is because the software has become very popular and is 

downloaded thousands of times on a regular basis.  

 

Affilorama ï My affiliate marketing website, Affilorama, has the lowest Alexa rank of 

them all with a 4,685.  

 

I know how to drive traffic to websites. Now, itôs just a matter of showing you how itôs 

done.  

In the next few pages, Iôm going to show you my 7 favorite methods for driving traffic to 

your websites. No one method is necessarily better than the rest, but you may find 

certain strategies work better for your sites than others.  

Also, keep in mind that we canôt cover everything in minute detail as you could write a 

book on each one. But, for now, you will have a good idea of what to look for and how to 

get started on the right foot.  

  

http://www.traffictravis.com/?aff=linokurci


Top 7 Ways to Drive Floods of Traffic to Your Website 

11 
 

#1 ï Free Search Engine Traffic 
Number one on the list is free search engine traffic ï what you get when youôre able to 

get first page listings for your website on major search engines. Just like I showed you 

with my dog aggression and save marriage tips websites.  

When it comes to getting free traffic, there are four key areas you need to focus on: 

1. Choose the right keywords 

2. On page optimization  

3. Off page optimization  

4. Maintain the pulse of the website  

If you do all four things right, youôre practically guaranteed boatloads of free traffic from 

the search engines. The real key is to make sure the search traffic you get is relevant 

and ready to convert.  

Choosing Your Keywords 

Why are keywords so important? Letôs think about it for a second ï whatôs the point in 

getting all that free traffic if the people coming to your site aren't interested in what you 

have?  

Hereôs an example: 

I had a student a while back that created a dog training website which he managed to 

get ranked very highly for ñGolden Retrieverò.  

He received TONS of traffic to his website because of that ranking, but he wasnôt getting 

nearly as many sales as he would have liked. Sure, he made a few here and there, but 

for the traffic he was getting, his income was much too low.  

So, he came to me asking why ï why would a website with so much traffic fail to make 

many sales? 

I took one look at his strategy and knew exactly what was wrong. He was targeting too 

broad of an audience. Someone doing a search for ñgolden retrieverò doesnôt 

necessarily want or need a guide about training their golden retriever.  

Heck, they may not even own a golden retriever. It could be someone looking for 

pictures of the breed or someone else trying to decide whether to buy one or not.  

Conversion Rate vs. Volume 

When choosing a keyword, the most important factor is not the amount of traffic you get. 

Far more important is how well the keyword converts. A keyword that doesnôt get you 

sales isnôt worth spending much time trying to rank for.  
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Letôs stay in the dog training niche for the moment ï I found out a long time ago that if I 

tried to rank for keywords like ñdog aggressionò, ñdog bitingò, or ñstop dog jumpingò I did 

much better than when I went after more general terms like ñdog trainingò or specific 

dog breeds like "golden retriever". 

Remember, ñdog aggressionò gets around 27,000 searches a month, while ñdog 

trainingò gets more like 1 million. Thatôs almost 40 times as many searches, and yet, 

weôre more likely to make money by targeting 'conversion-ready' keywords that people 

search for when they need an honest solution to their problems.  

 

People searching for ñdog aggressionò are likely to have a real problem. Maybe their 

dog bites people or maybe he growls and snaps at children.  

Having a dog with an aggression problem is not fun; there is huge pressure to address 

the problem right away. And the owner of that dog will most likely be willing to pay for a 

solution that works. The same is not necessarily true for someone just looking to train a 

new puppy.  

How to Identify the Best Keywords 

There are a handful of keywords that stand out from the pack as the best for any new 

website. These include: 

¶ Product Names ï When someone searches for a product by name, they are 

probably ready to buy. They might need to find somewhere to buy that product or 

they are looking for a review of that product so they can justify the purchase. 

Either way, targeting a product name keyword will bring you traffic thatôs ready to 

spend.  

 

¶ Author Names ï The same is often true of author name keywords. Anyone 

searching for an author name is likely looking for specific products from that 

author.  

 

¶ Problem Keywords ï Going back to our dog training example. If someone has a 

problem ï a real problem that needs an immediate solution - theyôre going to pay 

top dollar to have it fixed.  

 

This includes things like ñlose belly fatò, ñcure yeast infectionò, ñmarriage crisisò 
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and anything else you can think of that represents a big time problem in a niche.  

 

¶ Information Seeking Keywords ï These terms donôt convert quite as well as 

the problem keywords, but they do convert. ñHow to play guitarô or ñlearn Frenchò 

are information seeking topics for which a lot of great products exist.  

 

As an information marketer, your job is to connect people with the information 

they want, and this is where youôll do it. Pretty much anything in the ñhow toò field 

fits this category.  

These aren't the only keywords youôll ever target. Some of you might be in a local niche. 

For example, a Dentist in Albuquerque, New Mexico shouldnôt try to go after ñtooth 

painò. They should go after terms that relate to their geographical area and the services 

they offer.  

Always be on the lookout for keywords that convert better, regardless of the volume of 

traffic they could receive.  

 

On Page Optimization  

The next key area is on-page optimization. This is really not too difficult. The main idea 

is that you show the search engines that your website is related and relevant to the 

keywords you have chosen for you content. Letôs take a look at another of my sites as 

an example: 
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This is a site for a World of Warcraft guide called Zygorôs Leveling Guide ï itôs designed 

to help players level up faster in the online game, World of Warcraft. If youôre not 

familiar with the niche, there are more than 11 million people who play this game every 

month and the market for these types of products is surprisingly large. 

 

If you take a look at my site, which is a general World of Warcraft site 

(WoWBlackBook.com), youôll see that I use the keyword Iôm trying to optimize for 

(zygors guide review) in a few key places: 

¶ Title Tags 
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¶ Body Text 

¶ Headlines 

¶ Links to the Page in Anchor Text 

You can also see that I show up as the number 1 result in Google when you search for 

the keyword, ñzygors guide reviewò. Itôs not a super high volume keyword, but 

remember that terms like this (product names) tend to convert very well.  

We can dig a little deeper with the help of Traffic Travis.  

If you donôt have it already, you can download the free edition from TrafficTravis.com  

Traffic Travis makes it easy to quickly gather a lot of data about your site. Specifically, 

we can easily check how well WoWBlackBook.com is optimized for ñzygors leveling 

guideò. 

First, open up Traffic Travis and click on the 'Create New Project' button. 

 

Then give the project a name, enter the URL of the site, and enter the keywords you are 

targeting for that site. In this case I'm only interested in one, "zygors leveling guide". 

http://www.traffictravis.com/?aff=linokurci
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For now, I'm just going to leave the search engine as Google (US), we can always add 

more later on. 

Click save project and Traffic Travis will go to work analyzing the site based on what 

we've just told it. This can take a minute or two as it works its magic... 

Once it's done, click the MySite tab up top. 

 

We then see a list of the pages on the site. If I haven't already told Traffic Travis the 

location of all my site pages I can do that now by clicking the import pages button. 
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I can then tell Traffic Travis either the location of the sitemap, or else manually enter the 

pages I want to track. I'm only interested in one page right now. The óZygor's guide 

reviewô. So that's what I paste in here. 

 

Traffic Travis then shows all the key stats for the pages we've entered, including: 

Pagerank, the total backlinks, the page warnings, keywords, and SEO warnings. 
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Right now we are only interested in the on-page warnings. Traffic Travis runs each page 

through a series of checks based on common best practice for on-page SEO. 

In this case I've only got one page warning. Of course, knowing that does no good if you 

can't take a closer look at what that warning is. 

To dig deeper, I can simply click the number. Traffic Travis then gives a detailed 

breakdown of how the page performs for that particular keyword. 

 

In this case, it's telling me that the meta description could be longer and a little more 

descriptive. 
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Overall though, I'm very happy with how well optimized this page is. The keyword 

appears in the headlines, in the title tag and in the body of the text; all the little things 

that help in getting to the number one ranking in Google. 

This is an extremely powerful tool. 

I've seen people with sites on Page 3 or 4 of Google run a simple analysis with Traffic 

Travis and after fixing a few mistakes on their site, move all the way to page 1 of Google 

- easy as that. 

If there are flaws on your website holding you back, Traffic Travis will point them out for 

you. For some low competition niches or specialty keywords, sometimes this is all you 

need to do to push your site to page 1. 

 

Other Cool Things You Can Do With Traffic Travis  

Since weôre talking Traffic Travis, I want to point out a couple of cool things this software 

will do that will make it a lot easier to get traffic for your website. Keyword research in 

particular is a fantastic feature in the Traffic Travis software.  

Remember, you can get your own copy of Traffic Travis here. 

 

When you open up the research tab in Traffic Travis (pictured above) and enter a 

search term in the box, you can generate a list of related terms. I set the search results 

relatively low in this example, but using the professional version you can get up to 2000 

results per search. 

http://www.traffictravis.com/?aff=linokurci
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As you can see, a quick search for ñdog trainingò provides a good number of results in 

this niche. You can also get an idea of the commercial value of these keywords with the 

Average PPC cost and competition levels. And if you highlight the keywords you like, 

you can then save them for later by clicking the add button at the bottom. 

This will add those keywords to your saved list for the current project. You can then do 

another search and add more terms as you find them. This is powerful, especially when 

looking for terms you will use for PPC advertising or for free traffic generation in the 

search engines. 
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Off Page Optimization  

The next key to getting search engine traffic is off page optimization. This is the biggest 

and most powerful of the four keys in this chapter. When you get this right, it shows the 

search engines that other websites consider yours a good source of information. 

Iôm not going to go too in-depth on this topic because youôd need a forklift to carry the 

book that would come out of it; there are a LOT of things we could talk about here and 

each and every one of them is important.  

For now, though, I just want to describe the basics and how it will help you.  

Off page optimization is basically the process of getting links to your website from 

outside sources. This would include links from directories like DMOZ or Yahoo!, article 

directories like EzineArticles or ArticleDashboard, or forums and blog posts where you 

can leave comments.  

There are literally dozens of ways to get backlinks to your website, and the methods you 

use will depend largely on your niche and what terms you want to rank for. Basically, 

what youôll do is take the keywords you discover using Traffic Travis and create links in 

which those keywords are anchor text. That means the actual text used in the link would 

be your keyword, like this: 

Visit my website for dog aggression tips 

In this case, the anchor text is ñdog aggression tipsò. If I wanted to optimize my website 

for that keyword term, after making sure my on-site optimization is right. I would start to 

build backlinks from other websites while using this term in the anchor text.  

There are quite a few other details to consider here as well, including the Page Rank 

and traffic ranking of the sites you get links from, the number of links your competition 

has, and the volume of links you generate.  

However, for now, know that link building is an essential process that you will need to 

get very familiar with if you want to get and keep your top search engine rankings. 

I should also mention that when you purchase the professional version of Traffic Travis 

you also get a special bonuses interview I conducted with one of the worldôs premiere 

SEO experts.  

In this interview, he goes into detail about 18 different backlinking strategies, complete 

with where to get your links, how to format them, and how to ensure they have the 

proper anchor text. This interview is amazingly valuable ï in my opinion it is well worth 

the price of Traffic Travis by itself.  

http://dogobedienceadvice.com/dog-aggression.php
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The Pulse of Your Website 

The fourth key to free search engine traffic for your website may not apply to every 

website or every niche. Some of you may not need to worry about this at all. But for 

those that can, there are a LOT of great opportunities here to generate boat loads of 

free traffic.  

So... what is a pulse?  

A website has a pulse when it does more than just sit there, doing nothing for months or 

years at a time.  

When you build a website, it has fresh content and new pages that are filled with the 

results of you hard work. 

But, after a few months, that content starts to age. In some niches, you can dramatically 

increase your traffic by cycling fresh content through your website on a daily, weekly, or 

even monthly basis. This is when your website has a pulse. Itôs alive and constantly 

growing.  

Google has invested millions (if not billions) of dollars to buy traffic results from data 

gathering services like Alexa. Theyôve developed toolbars and web browsers with the 

sole purpose of gathering usage statistics from their users.  

The idea is simple ï if someone goes back to a website over and over again, that site 

must be incredibly valuable. So Google rewards the site with higher rankings for its 

search terms.  

Giving your website a pulse means you create fresh, valuable content on an ongoing 

basis, and that attracts repeat visitors and helps you get better in search engine 

rankings.  

 

Which Is Best? 

One of the first things anyone asks me when I talk about getting search engine traffic is 

which of these keys is 'best'. But thatôs really the wrong way to look at it. Focus on only 

one and you won't see anywhere near the same results as if you implement all four 

keys. Having said that, if I could only do one of those things, it would be off-page link 

building. Because if you get that right, you will almost always see positive results.  
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You should of course also complete the on-site optimization tasks that Traffic Travis 

suggests so that you have a solid ñAò rating in the web page analysis tool. However, 

thatôs a task you only have to do once.  

After youôve done that, you should focus heavily on getting backlinks to your website, 

and if it fits, work on adding new content to your site and giving it a pulse.  

No matter what market you are in or what type of site you build, free traffic is built on 

two things ï content and backlinks. Leverage both of these and youôll be well on your 

way to creating a successful, traffic generating site in no time.  

Donôt get too overwhelmed right now. This is a lot of information to digest and a lot of 

potential tasks to do.  

This guide isnôt meant to be used as a step by step guide, but as an overview ï a 

general look through the ways you can get traffic to your website and start growing in 

your niche. The details will come with time and as you gain experience.  
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#2 - PPC Traffic 
So far weôve covered what it takes to get free traffic for you website. But what if you 

want to speed things up? Thatôs where Pay Per Click (PPC) advertising comes in.  

There are many ways to get paid traffic online ï weôll cover at least one more in a later 

step. But by far the most popular and arguably the most effective way to pay for your 

traffic is PPC advertising.  

So just what is PPC advertising?  

Remember when I showed you my number one ranking for ñzygors guide reviewò in 

Google?  

 

Technically, Iôm the second result on the page, because above me are a couple of 

sponsored listings or PPC ads that someone has placed using Google's AdWords 

program.  

One of them is the Zygorôs Guide brand itself advertising for a top keyword for their 

guide (or possibly an affiliate using the domain name in their ad copy). Instead of going 

through all the hard work of optimizing the website, getting backlinks and giving their 

site a pulse, the advertiser has created an ad in Google AdWords and bid on this 

particular keyword.  
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The higher their bid, the higher they appear in the advertisement placings. And when 

someone clicks on the ad, the advertiser is charged their bid price for that click.   

Hereôs another example for a popular weight loss sub-niche, ñlose man boobsò: 

 

As you can see, an ad pops up for Gynexin.com/manboobs, and on the right, youôll find 

a collection of other ads that are listed for the same keywords: 

 

The key to effective PPC advertising is to get your conversion rate as high as possible. 

This means you want as many clicks as possible to convert into purchases of your 

product. To make money, you canôt spend more on advertising than you receive in 

revenue from those ads. I have 5 tips to help you maximize your profits.  

5 Tips for Mastering PPC Traffic Generation 

These tips are designed to help you maximize your return on investment and get as 

many conversions as possible from your PPC campaign. The higher your profit margin, 

the faster you can grow your business.  

1. Separate Search Matches and Content Matches into Separate Campaigns 

There are two different ways to place an ad with a PPC advertising network ï either in 

the search network (what we were looking at for our ñlose man boobsò search) or in the 

content network.  
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The search network is relatively straightforward. You choose specific search terms you 

want to appear for and your ads show up when someone searches for those terms (or 

related terms depending on your keyword match types).  

The content network is slightly different. Letôs take a look at one of my other websites 

for a moment: 

 

This is an informational site I created with an opt-in for hair care advice. As you can see, 

on the side of the screen Iôve placed a collection of Google ads using the AdSense 

network.  

Anyone can sign up for the AdSense network and start showing ads on their website. 

Google then places ads based on the relevance to the content on the site, and the site 

owner earns a commission on any clicks made by visitors.  

If you choose to advertise in the content network, youôre telling Google to place your 

ads on sites like this. For the most part, we should avoid that because we have far less 

control over how and when our ads are shown.  

Because you canôt choose to make exact matches for your keywords, your ads may 

appear on sites that have no relation to your niche. People may still click, but because 
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the traffic is less targeted, your conversion rates will take a dive, along with your quality 

score (when people then leave your site).  

That said, the content network can be an effective tool, but only if you optimize your 

campaign specifically for the content network. So if you want to use both search and 

content network PPC ads, set up separate campaigns for each.  

2. Geotarget Your Campaigns  

This is really, really important. You can waste a lot of money by paying the same for 

your ads in every region of the world.  

Let me give you an example.  

I live in New Zealand, and if I donôt geotarget my campaign, my ads could easily show 

up in India, Nigeria, Budapest, or Russia. Not only are these countries completely 

different audiences, they donôt necessarily have the same demographics or number of 

English speaking buyers.  

You might have a conversion rate in the United States or the UK of 1 in 50, but when 

your ad shows in India or the Philippines it might be 1 in 10,000. If you donôt geotarget 

your ads, youôll pay a LOT of money for clicks that are not worth nearly as much to you.  
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There are exceptions of course (make sure you adjust for your particular niche), but in 

the information product niches where I advertise, I recommend you stick with the major 

English speaking countries ï the United States, Canada, UK, Australia, New Zealand, 

Ireland, and South Africa.  

You can even advertise in some heavily ex-pat populated locations like Japan, France, 

or Germany, but make sure you pay close attention to your conversion rates ï even 

consider creating separate campaigns for each region to see how your ads perform 

there. 

One final note here ï if you have a local business that relies on geographical searches 

in towns and provinces or states instead of countries, Google AdWords has fantastic 

tools for more detailed geotargeting. You can use postal codes, municipalities or even 

set custom parameters on a map.  

3. Spy On The Competition  

One of the biggest barriers to entry in PPC advertising is data collection. You can 

research and prepare an account for weeks or months. But eventually you're going to 

have to dive in and start testing. Most of the time, this will cost you some money up front 

as you learn your niche, remove low performing keywords, adjust your bids, and 

improve quality scores. 

However, you can skip much of the learning curve by spying on your competition, 

monitoring the terms that work for them and how often they repeat ads. 

To do this we begin with the research tool in Traffic Travis to create a list of potential 

keywords. Then we select the ones we're interested in and save them to our project. 
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Now we switch over to the PPC research tab, go into the Adwords competition section 

and simply click the update button. 

 

Traffic Travis will search out all the ads for all the keywords in our list. It takes a few 

minutes to gather data on every keyword, so grab a snack or take a moment to stretch. 

Once the process is done, you'll see the following screen: 
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As you can see, we now have a tremendous amount of data to work with. It found the 

number of current ads for each keyword and the advertisers that are using that 

keyword. You can save your project too, and come back in the future to check these 

again (but more on that shortly). 

You can keep an eye on as many keywords as you want here. I have only used a 

couple of hundred here, but if you want to place 2,000 or 3,000 for a full blown PPC 

campaign, Traffic Travis will handle it easily enough. With more keywords it'll take a 

while to work its magic and gather all the data, but once it's done the data is invaluable. 

Next we want to take a closer look at the sites advertising on our keywords. 

When we click the 'by website' tab we get the following screen: 
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Here we can see a list of all the websites advertising on our keywords. 

As you can see, thedogtrainingsecret.com is advertising on 65 of the terms on our list. 

While dogproblems.com is advertising on 28 of them. 

When we click on the advertiser website, the menu on the right shows exactly what 

keywords they are targeting at that time. And if you click on each term, you can see 

which position the ad was appearing as well as the actual ad copy used. 

This is invaluable, because we now have that data saved. When we come back in 30 or 

60 days to review, we can see which terms are profitable and which ones have been 

dropped. 

Can you see how much money this can save you? Instead of spending hundreds of 

dollars on test advertising, you can simply let others do most of the heavy lifting while 

using their results to make better decisions for your own campaign. 

And you can do this for as many keywords and advertisers as you like. Effectively 

create an entire campaign from scratch using competitor data. This tool can save you 

hundreds of dollars in misplaced ad spend when used properly - trust me. 

4. Use Google Image Advertising  
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Remember when I told you to keep your content and search network marketing 

separate? This is the main reason why.  

With Google image advertising we can place targeted image ads on specific sites and 

drastically increase our conversion rates.  

The key is to find content network sites that rank highly in Google for the specific search 

terms weôre trying to target. So, instead of letting Google choose a handful of sites at 

random to show our ads on, we will do a little research, find sites that show up on the 

top page of Google (Ideally in the top 4 slots) and tell them to place our ads there.  

Let's have a look how this works in Traffic Travis. 

 

Iôm going to open the AdSense Finder and enter the terms that I want to place ads for. 

In this example, Iôve chosen ñlose belly fatò, ñlose man boobsò, and ñlose pregnancy 

weightò. You can enter as many terms as you want to the list, but Iôll keep it simple for 

now.  
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Once you enter your terms, click OK and the search tool will look for websites that show 

up highly in Google for these terms and that are members of the Google Content 

Network. 
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These results show that there are a handful of sites that match our needs. 

Now we want to focus on two pieces of data: 

1. The Search Ranking  

2. The Ad Type 

Personally I've found that the best sites to target are those ranked 1-4. Thatôs not to say 

that youôll get bad results with a ranking of lower than 4, but if the site is in the top 4, you 

know for a fact that the website is a good match for your term (or it wouldn't be ranking 

that highly).  

And, youôll pay about the same for each click no matter which site you appear on, so 

why not choose the sites that perform best? 

The Ad Info refers to the size of the image ad that youôll place. If you create a 300x250 

image ad, you want to choose sites that have a spot that size available.  


